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Preparing to Bid: IT Development 
Statewide Contract
Tiffany Scroggs, Program Director

Washington Procurement Technical Assistance Center
An APEX Accelerator 
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Agenda

• About PTAC

• ITPS history

• Review of the Opportunity

• Pre-Bid Check List

• Go/No Go

• Resources
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About PTAC
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Funding
• Funded in part by the US 

Department of Defense 
since late 1980’s 

• Supported locally by 
Washington State, Green 
River College, and economic 
development organizations

Mission
• Increase government 

contracts and subcontracts 
to Washington Firm

• Focus on small, minority, 
women, and veteran owned 
firms

Reach
• 15 advisors across the state
• Serving 1400 businesses 

each year who win $300 
million in contracts and 
subcontracts.

“PTAC has been instrumental in the growth of 
my company.” ~ C&C Development
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Services
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ITPS History
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• Washington State Department of Enterprise Services manages Statewide Contracts with over 1500 vendors 
and $1.9b in annual spend.

• State agencies and local governments use statewide contracts to buy commonly purchased goods and 
services. 

• IT Professional Services is a large contract in the process of being restructured.

• Original contract is a 2-tier contract.
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ITPS History
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• It is public information 
who is on the current 
contract, their 
services, and their 
max pricing.  

• See ITPS #08215 
contract here.

• Scroll down to see 
“Contractor Roster”

https://apps.des.wa.gov/DESContracts/Home/ContractSummary/08215
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ITPS History
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• Scroll down to see “Contractor Roster”
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ITPS History
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• It is public information who is 
buying from the statewide 
contract and which vendor 
they are using.  This 
information can be found at 
data.wa.gov. 

• We do not know the spend 
data for the categories being 
bid out now 

• In 2022 there was $32m in 
sales to 74 companies across 
all ITPS Categories.

https://data.wa.gov/Procurements-and-Contracts/Statewide-Contract-Master-Contract-Sales-Data-by-C/n8q6-4twj
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ITPS History
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• Using the same dataset, you 
can see the top users of the 
contract. 

• Again, the chart to the right, is 
just 2022 data.  

• We can put the full data set 
with pivot tables in the chat 
for you to have. 
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Current Opportunity
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Current Opportunity
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• Check your commodity codes in 
WEBS match the solicitation.

• Be sure you are able to log in to 
WEBS and have downloaded all 
the information.

• When you see the solicitation, you 
can look at all the vendors that 
have downloaded (It’s a 6 page 
list).
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Current Opportunity
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• Read all the attachments.
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Pre-Bid Checklist / Solicitation Review
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Read the Solicitation 
Documents

(Esp. Sol & Exhibit 
B1)

Decided to bid or not
Organize your 

approach
Assemble the bid & 

Submit
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April 12,2023, 11:59pm Solicitation doc + Q/A 1

Pre-Bid 
Checklist 
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STATEWIDE CONTRACT COMPETITIVE
SOLICITATION – NO. 16322

May 1, 2023, Time? Solicitation doc, page 4 
March 13, 9:30- 11am Solicitation doc, page 4 

n/a
2/27-4/21 Solicitation doc, p4

2/27/23
6 Reserved awards in each 
category for SB or VOB 

Solicitation doc p2

Solicitation doc, p3
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Pre-Bid Checklist Continued

E-mail, unzipped, <25 mb, Solicitation doc p 12

Perf Req: 120 pts
Qualifications: 625 pts
Price: 250 pts
EO on Labor Rights: 5 pts

Sol doc p 7
Exhibit B1 
Exhibit B2 – non-cost Quals
Exhibit C - price
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Exhibit B
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Bid or No-Bid?
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• Conduct a bid/no-bid analysis based on your company’s goals, proficiencies, and likelihood for success
• Forces you to slow down and read the solicitation
• Small businesses don’t have the luxury of wasting time bidding everything
• Allows space to think about WHY you want this work and HOW you’ll bid
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Bid or 
No-Bid?
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Bid or 
No-Bid?

19

• You set your scale so it’s 
meaningful to you and your 
leadership team.

• How would you do this 
assessment if you were in  
different role in the company (i.e. 
a developer, project manager, 
commissioned sales person, 
owner)?
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Pre-Bid Checklist / Solicitation Review
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Read the Solicitation 
Documents

(Esp. Sol & Exhibit 
B1)

Decided to bid or not
Organize your 

approach
Assemble the bid & 

Submit

Your PTAC/APEX Advisor can help at any stage of the process.
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Alliance Northwest
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March 16, 2023
• Tradeshow with 

Agencies, Primes
• Breakout Sessions 

with expert speakers
• Keynote by US Small 

Business 
Administration

• 1:1 meetings
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Questions or Discussion?

Tiffany Scroggs

programmanager@washingtonptac.org

360-464-6041

www.washingtonptac.org

Not in WA?  www.aptac-us.org

Join our Newsletter list here. 

Check out our classes on our event’s calendar.

mailto:programmanager@washingtonptac.org
http://www.washingtonptac.org/
http://www.aptac-us.org/
https://washingtonptac.org/newsletters/
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